


WHAT IS A LIFE SETTLEMENT?

A life settlement is the sale of an existing life insurance policy to an investor in a secondary market transaction. There are 

two parties to every life settlement transaction, a policy seller (who no longer wants or needs the policy) and a policy 

buyer (typically a life settlement provider buying the policy on behalf of an institutional investor). A life settlement allows

you to create liquidity from what was essentially an illiquid asset. 

The seller is the owner of the policy and may be a trust or corporate entity or a natural person. The insured under the 

policy is normally a senior citizen, 65 years of age or older with a life expectancy of 3 to 18 years. The price of the policy is

derived in large part from the life expectancy of the insured, and the amount paid for the policy is less than the death 

benefit, but in nearly every case much more than the policy’s cash surrender value. 

Changes in people’s lives can easily alter, reduce or even eliminate their need for existing life insurance.  What was once a 

sound and essential asset can often turn into an unneeded expense or even a burdensome liability.  Life settlements offer 

an alternative.

People will decide to sell their life insurance for a multitude of reasons.  Estate planning, reinvestment, the purchase of 

more appropriate insurance products, the sale of a business, cashing out of a key-man policy, extended care needs, 

gifting, charitable contributions or even just the desire to live life more comfortably.  A life settlement provides liquidity 

and funds, allowing you the flexibility and control over how best to use them.

Sellers receive a cash payment in consideration of the policy sale. The buyer ultimately collects the full death benefit 

when the policy matures upon the death of the insured. After closing of the life settlement transaction, the policy buyer 

assumes responsibility for all premium payments from the date of the life settlement to the maturity of the policy.

Life settlements are one of the fastest growing areas in the financial services arena and represent a pro-consumer, 

added-value choice for persons who no longer want or need their life insurance policies. Strong demand for these 

policies by institutional investment houses has ensured rapid market expansion in this ever-growing and increasingly 

regulated secondary market for life insurance.

Life settlements have become a mainstream financial planning tool for individuals over 65 and their corporations or 

trusts.  Peachtree intends on setting the standard for the life settlement industry and plans on leading the way towards a 

clearer understanding of this powerful financial planning tool for consumers and the industry as a whole.

Life Insurance, an Overlooked Asset



Peachtree Clear Choice

Why Choose Peachtree Life Settlements?
Peachtree Life Settlements is an acknowledged leader in the life settlement industry – a pioneer in the secondary market for 

life insurance – a market that allows policy sellers to maximize new and added value from insurance assets they may no 

longer want or need.

Peachtree Life Settlements is one of the nation’s largest life settlement providers, we have purchased, and currently service, 

billions in policy net death benefit1, we are renowned for our efficiency, integrity, innovation and dedication to excellence 

in the life settlement marketplace.

Our mission is to apply our resources and expertise to maximize value for our relationships while adhering to the industry’s 

highest ethical and regulatory standards.

We accomplish our mission by:
• Securing increasing amounts of institutional investment capital and capital partners who provide a consistent supply of 

competitive financing for the life settlement market;

• Identifying and building relationships with intermediaries who facilitate the sale of qualifying life insurance policies;

Opening new opportunities for consumers and the financial professionals who serve them to participate in the life 

settlement market;

• Concentrating on our core competencies, which are the sourcing and valuation of life insurance products and timely 

acquisition thereof;

• Consistently leveraging our expertise to develop innovative products, services and solutions that add value for our clients 

and complement our core business;

• Educating the business world about life settlements and their associated consumer benefits;

• Peachtree Life Settlements is deeply committed to developing a broad range of educational programs and materials to 

help consumers and financial professionals understand the secondary market and the opportunities it offers; and

• Committing to excellence at every level of our organization and delivering the best possible results to our relationships.

1 - Sources: Settlement Funding, LLC, Accounting/Servicing Department; Life Settlement Corporation Annual Report filings with the Florida Office of Insurance Regulation

Choose Peachtree
for superior pricing and customer service



Who is A Candidate

Generally, seniors age 65 or older, who have:

• Experienced a health condition change.

• A life expectancy greater than 3 years.

• Own a transferable universal life,  survivorship, adjustable life, key man, whole life, second-to-die, or a 
convertible term life insurance policy.

• Policies must be out of contestability.

• Face amount(s) of $250K and up.

• Ownership - individual, corporate, partnership, trust, bank or LLC.

A Life Settlement provides
you with the liquidity and funds,

allowing you the
flexibility and control
over how to best use them.



The Life Settlement process begins with a preliminary policy evaluation.

Here is an outline of how the process works.

 The transaction process typically takes from 3 to 16 weeks:

• A completed life settlement application and authorization is submitted to Peachtree along with carrier illustrations 

and the insured’s medical records for the last five years or signed authorization allowing Peachtree to obtain these 

records (and life expectancy reports if these are available);

• New life expectancy reports are ordered on the insured from specialized life expectancy underwriters;

• Once Peachtree receives life expectancy reports, the policy is evaluated to determine if an offer can be made to the 

policy owner;

• If the offer is accepted, Peachtree will dispatch closing documentation (life settlement contract and related exhibits) 

to the policy owner;

• After receiving duly executed closing documents and upon completion of the due diligence and underwriting 

process, change of ownership and change of beneficiary forms are sent to the life insurance company; and

• Upon confirmation of the change forms being processed, funds are released to the policy owner.



Case #1:
79 year old male

$5,000,000 policy

$300,000 cash value

Seller receives:

$1,800,000 CASH!!

Case #2:
82 year old female

$600,000 policy

NO cash value

Seller receives:

$111,000 CASH!!

Case #3:
79 year old male

$300,000 policy

$5,500 cash value

Seller receives:

$55,000 CASH!!

Case Studies Examples of Life Settlement Transactions

Case #4:
86 year old female

$4,000,000 policy

$500,000 cash value

Seller receives:

$1,300,000 CASH!!

Case #5:
75 year old male

$3,000,000 policy

$200,000 cash value

Seller receives:

$700,000 CASH!!

Case #6:
75 year old male

$1,000,000 policy

$20,000 cash value

Seller receives:

$113,000 CASH!!

Contact a Peachtree Life Settlements Representative Today at 1.866.864.6886

Peachtree has purchased policies for hundreds of thousands, even millions of dollars where there was little or no cash 
value. The following hypothetical cases represent some of the types of transactions that may exist in the market today.*

The following factors determine the ability of Peachtree to purchase a policy and the amount of an offer:

•Premiums required to maintain policy to maturity

•Current cash value

•Outstanding policy loans

•Financial strength of the insurance company

•Life expectancy of the insured

•Current market interest rates

* These cases are hypothetical and for illustrative purposes only. They are not indicative of the purchase price available in 
any specific life settlement.



Q
Q: What types of policies can be purchased?

A:  Peachtree can purchase almost any type of insurance policy from Convertible Term, Universal Life and Whole Life. The policy

can be owned by an individual, trust, corporation or charitable organization.  All policies must be greater than two years old.

Q: Who should consider selling their insurance policies?

A: Typically individuals age 65 or over that are evaluating health, financial and/or estate planning changes that have taken 

place, or the original need that the Insurance was purchased to cover no longer exist.

Q: What are the typical scenarios in which people decide to take advantage of a life settlement?

A: For estate planning, reinvestment, to purchase a new policy, the sale of a business – buy/sell agreements, cashing out of a 

key-man policy, for extended care needs, gifting to family members, or for charitable contributions.

Q: How large or small can a policy be?

A: Peachtree will carefully evaluate and consider all policies that are brought to us.  Currently Peachtree has a minimum 

purchase price of $250,000 in Net Death Benefit.

Q: Does an applicant have to sell their entire policy?

A: Yes.  Partial policies can not be purchased.  However, large policies can often be split, or reduced.  This is important to know 

when dealing with policies over $5,000,000.

Q: What type of quote or purchase price should a seller expect?

A: Offers can range anywhere from 10% to 65% of the face value of your policy. There are many factors that affect the quote 

offered. Prior to gathering all of the pertinent information it is very difficult to give an estimate. For example, two people with

similar face value policies can expect to get different quotes based on age, length of ownership, health, surrender value, 

premiums remaining, outstanding loans and policy type.

Q: Are there restrictions on how the money from a Life Settlement can be used?

A: No, the money can be used for any reason.

Q: Who pays the premiums after the policy is sold?

A: The new owner and beneficiary will pay all future premiums.  The client is relieved of any future premium obligation.

Q: What are the tax implications to the client with a life settlement?

A: Every client/applicant is encouraged to sit down with their personal financial advisor or accountant to look at the specific

effects of their tax liability. (See Tax Considerations on Page 8 of this brochure)

Q: What are the alternatives to selling my policy?

A: The alternatives are continue to pay for the policy, let the policy lapse, you may be able to take a loan out against the policy, 

you can cash out your policy for the CSV (cash surrender value).  Typically the CSV will be less than the appraised value.

Frequently Asked Questions
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